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\C;F;S/\ Salesforce Quick Start Solutions

Fast-track your Salesforce journey with 5-6 week end-to-end implementations
delivered in weeks — secure, simple, and scalable.

f What Is a Quick Start — and Why Use One? N

A Salesforce Quick Start is a fixed-scope, rapid deployment engagement designed to help
you realize business value from Salesforce — fast.

Benefits of Quick Starts:

Implementation in as little as 2-6 weeks
Out-of-the-box configuration of standard Salesforce features
4 No code, no complexity — just smart setup and expert guidance

4 ldeal for teams starting fresh or migrating from spreadsheets/manual tools

k Lower upfront cost and risk compared to full-scale transformations j
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X Find your Quick Start Package

Sales Cloud Quick Start

Ideal for: Sales pipeline visibility, lead
conversion, account & opportunity
tracking

Quick Start Inclusions:

1.Lead, Account, Contact,
Opportunity setup
2.Record types and page layouts

configuration

3.Reports & Dashboards Configuration

4.Email integration

P Service Cloud Quick Start

Ideal for: Customer service teams,
support desks, internal case
management

Quick Start Inclusions:

1. Account Configuration

2. Service Cloud Console Setup

3.Case configuration with list views,
queues, page layouts, and custom
fields

4.Email-to-Case and Web-to-Case
setup

5.Reports & Dashboards Configuration

creamy

creation Creamy Creation

Sales Cloud Quick Start

4 Implemented a new Sales Cloud org post-divestiture

4 Separate record types for Prospects and Commercial Customers
4 Page layout & custom field configuration

.4 Opportunity object with multi-stage tracking and reporting

.4 Migration of existing Accounts, Contacts, and Visit Reports J
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Let’s Connect

® (203) 885-6929
9 megan.schloff@connex-fs.com
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